Gilton Peixoto

I am an electrical engineer specializing in high voltage systems.  I work for AREVA T & D's Brazilian unit which handles the proposals and supply of electrical power transmission systems throughout Brazil.  
We have some engineers working on the technical part, while others handled the sales part.  This team has a series of tasks: working with factories, suppliers and answering customer questions, right up to the time when our proposal is made to the customer.  Then we can enter into the negotiations that will lead to a contract.  A good technical proposal is a necessary condition, but not sufficient to close a deal.  Today we can see that one of AREVA ’s strong point is optimizing sales proposals, so that we can close good deals.

I joined AREVA in 2002.  At the time, I held a technical coordinator’s job.  Six months later, I moved to a management position with responsibility for the technical part of our system proposals.  
Are there opportunities for promotion at AREVA?            

My answer is definitely yes.

